
SLR Midwestern Regional Meeting 
March 6, 2019 
11:00 AM ET 

Dial-In: 
866.502.6991 

Conference Code: 
8053966806 

AGENDA 

MEMBERS PRESENT 
Greg Lestini, OH, Chair 
Sherry Doctorian, MO 
Jeff Stuckey, MI 
Ed Watson, KS 

Erin Murphy, SLR 
Moira Skelley, SLR 

I. Call to Order, Greg Lestini, OH

The meeting was called to order at 11:05
AM.

II. Roll Call

Erin Murphy announced those present on the call.

III. Review of Minutes from October 26, 2018 Attachment A 

No changes to the minutes were discussed.

IV. Discussion of Midwest Committee Structure/Focus
A. Who is Midwest? Attachment B

Greg noted that the list of Midwestern states was attached to the meeting
packet.  Greg believes this list accurately reflects the Midwest.  No
additional comments or discussion.

B. Discussion of Common Regional Interests and Issues

C. Discussion of In-Person Regional Meeting

Attachment A



 
 Greg discussed the fact that this region has had issues scheduling an in-
 person meeting. What have some of the roadblocks been?  Greg asked for 
 thoughts on the challenges. What we can do to get one scheduled?   Sherry 
 – everyone always seemed enthusiastic. Lack of clients has been the 
 biggest issue.  Sherry noted that we would want at least 3 clients at the 
 meeting. Getting member buy in has also been a problem, but it starts 
 with the clients.  Ed agrees – always have good ideas but can’t get 
 commitments.  Greg – have some firms on top of one another here in the 
 Midwest – but if they have coverage in other midwestern states than 
 that client might not be looking for representation.  Jeff – one of the 
 challenges is we want clients who are looking for assistance in other 
 jurisdictions  with other SLR members and a lot of the clients just 
 aren’t currently looking for assistance in those states. 
 
 Sherry noted that it is okay if the client is not currently looking – but 
 introduce to the group so when they may have needs they can think of 
 us.  Even if number one priority is to get clients who need help.  The 
 group should discuss what kind of clients to  invite. 
  
 Jeff noted that there are two types of clients we are discussing - 
 government affairs and legal.  Jeff’s firm has recently made more legal 
 referrals.  Maybe need to look at legal clients, not just government 
 affairs. 
 
 Greg noted that he was really intrigued by what the Western region did 
 with Starbucks. Identified them as having a need and made a 
 nationwide pitch with SLR.  Can the Midwest identify a regional entity 
 that has needs help and surround a meeting around that?  Even if not a 
 current client of any one firm? 
 
 Greg – how to proceed – brainstorm government affairs, legal targets and 
 entities that might need help.  Erin to make a call to the midwestern 
 committee to put together these lists and review them in person in 
 Kentucky. 

 
V. Current Client Needs or Questions 

 
Greg discussed the opportunity zone program at the federal level – just had state 
specific bill introduced meant to mirror the opportunity zone piece at the state 
level and layer it on as another bonus to folks looking for development.  Has 
anyone else seen this? Opportunity Zone was a bi partisan bill that was passed to 
identify certain areas that are more ripe for development and new business 
growth and this bill layers on more incentives for companies to look at those 
areas.  Eddie – do you think this will be a Midwest trend?  Greg – don’t know but 
have a ton in OH. 

 
VI. Other Business 
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No other business was discussed. 

 
VII. Date of Next Meeting 

 
The group will meet in Lexington, KY in person. 

 
VIII. Adjournment 

 
The meeting adjourned at 11:27 AM. 
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